Interview with Steven Willekes, Managing Director of DutCH2 BV

Chemistry makes the difference
As a dynamic business engaged in a challenging international market, DutCH2
BV, a chemical trading and distribution company based in Purmerend in the
Netherlands, operates in an exciting, fast-paced environment. DutCH2 serves
customers in more than 70 countries across the world, all of them presenting
unique economic and political challenges for traders in this ﬁeld. With its
diligent and professional service, the company has developed a strong
reputation for quality products with fast and efﬁcient delivery.
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